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The UNIDROIT Principles in Practice

Since fall 2006: a new, revised edition of Unidroit Principles in Practice, featuring approximately 120-130
cases. The UNIDROIT Principles of International Commercial Contacts, published in 1994, were an
entirely new approach to international contract law. Prepared by a group of eminent experts from around
the world as a “restatement” of international commercial contract law, the Principles are not a binding
instrument but are referred to in many legal matters. They are widely recognized now as a balanced
set of rules designed for use throughout the world irrespective of the legal traditions and the economic
and political conditions of the countries in which they are applied.

UNIDROIT Principles of International Commercial Contracts. An Article-by-Article Commentary

The Unidroit Principles of International Commercial Contracts provide an excellent and practice proven
tool for cross-border contracts: They constitute a neutral and pragmatic business oriented contractual
regime for cross-border contracts They contain multiple solutions to typical contractual questions
regarding the life of a contract, often by way of a compromise between civil and common law They have
been referenced in hundreds of decisions of arbitral tribunals or national state courts They have been
endorsed inter alia by the United Nations Commission on International Trade Law (last in 2021) and the
Union Internationale des Avocats (2020) bringing together through its bar association and individual
members approximately two million lawyers in more than 110 countries. Thirty years after their first
publication, it is arguably malpractice to ignore them. In this fully revised and enlarged 2nd edition, the
commentary continues to analyse the Unidroit Principles article by article from a practical perspective,
while always discussing alternative courses of action, where they apply. The commentary includes
proposals for choice of the Unidroit Principles’ clauses and practical guidance for their use as template,
or to supplement the CISG or national law. In addition to arbitral and state court decisions and recent
literature, the 2nd edition includes an in-depth analysis of extensive legislative material. The author is
a German practitioner with international training and familiarity with both common and civil law. He has
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been admitted to the New York Bar and also teaches at the University of Hamburg as a Professor of
Law. The author is using the Unidroit Principles for more than 20 years in his commercial and arbitration
practice, in recent years on a daily basis in multiple industries. As he shares his experience under the
Unidroit Principles, the commentary can also be used as a practical guide and checklist of issues to
consider in international contracting. Die Unidroit Principles of International Commercial Contracts sind
das ideale Instrument flr grenziberschreitende Vertrage: sie bilden ein neutrales, pragmatisches und
wirtschaftsorientiertes Regime flr grenziberschreitende Vertrage sie enthalten zahlreiche praxisnahe
Ldsungen fur tbliche Vertragsfragen und verséhnen dabei Civil Law und Common Law Unidroit
Principles werden in zahlreichen Entscheidungen von Schiedsgerichten oder nationalen Gerichten
zitiert u.a. befurwortet von der Kommission der Vereinten Nationen fir internationales Handelsrecht
(zuletzt 2021) und der Union Internationale des Avocats (2020), die tber ihre Anwaltskammern

und Einzelmitglieder rund zwei Millionen Anwalte in mehr als 110 Landern vereinen. Nach dreil3ig
Jahren Anwendung in der Praxis kann es sich rachen, die Unidroit Principles zu ignorieren! Die
vollstandig Uberarbeiteten und erweiterte 2. Auflage des Kommentars analysiert weiterhin die Unidroit
Principles, Artikel fur Artikel, aus Sicht des Praktikers. Alternative Handlungsmaglichkeiten werden
dort erdrtert, wo sie sinnvoll und anwendbar sind. Der Kommentar enthélt Vorschlage fur die Wahl der
Klauseln der Unidroit Principles und praktische Anleitungen fur deren Verwendung, auch als Vorlage
oder zur Ergdnzung des CISG oder des nationalen Rechts. Neben Schiedsgerichts- und staatlichen
Gerichtsentscheidungen sowie aktueller Literatur enthalt die 2. Auflage eine eingehende Analyse des
umfangreichen Gesetzesmaterials. Als deutscher Praktiker mit internationaler Ausbildung ist der Autor
mit dem Common Law und dem Civil Law bestens vertraut. Er ist als Rechtsanwalt in New York
zugelassen und lehrt als Professor fur Rechtswissenschaften an der Universitat Hamburg. Der Autor
wendet die Unidroit Principles seit 20 Jahren in seiner taglichen Handels- und Schiedsgerichtspraxis
an. Aufgrund zahlreicher Berichterstattung aus der Praxis bietet der Kommentar zugleich ein Handbuch
und Checklisten zum allgemeinen Schuldrecht in grenzibergreifenden Fallen.

Methodology of Uniform Contract Law

This book examines uniform contract law in all relevant areas of legal doctrine and practice, and
considers the barriers which exist toward it in modern nation states, namely in the German and English
legal systems. The author suggests ways to overcome these obstacles, and develops an autonomous
methodology of interpretation of transnational contract principles. The book analyses existing uniform
transnational law rules, such as the UNIDROIT Principles of International Commercial Contracts.

An International Restatement of Contract Law: The UNIDROIT Principles of International Commercial
Contracts

The Unidroit Principles of International Contracts, first published in 1994, have met with extraordinary
success in the legal and business community worldwide. Prepared by a group of eminent experts
from all major legal systems of the world, they provide a comprehensive set of rules for international
commercial contracts. This new edition of An International Restatement of Contract Law is the first
comprehensive introduction to the Unidroit Principles 2004. In addition, it provides an extensive survey
and analysis of the actual use of the Unidroit Principles in practice with special emphasis on the different
ways in which they have been interpreted and applied by the courts and arbitral tribunals in the hundred
or so cases reported worldwide. The book also contains the full text of the Preamble and the 180 articles
of the Unidroit Principles 2004 in Chinese, English, French, German, Italian and Russian as well as
the 1994 edition in Spanish.

International Contracting

For well over a decade, this prized guide has served practitioners handling the legal ramifications of
international contracting projects. The fifth edition expands on issues discussed in the earlier one,
along with new topics that continue to redefine the researching, drafting, and execution of international
contracts. All the invaluable features of earlier editions are of course still here, including analysis of key
contract issues unigue to various types of contracting, common contract clauses, contract checklists,
insights gleaned from actual cases and arbitral proceedings, and clear explanation of the principles
of good contract drafting. The major relevant international conventions, model laws, pertinent national
laws, legal guides, and other documents and instruments are all covered, with primary texts provided
in the appendices. Some of the new issues and topics covered include: new potential causes of force
majeure and hardship (pandemics and BREXIT); review of Incoterms 2020; new clauses covered



(anti-slavery, exclusion, interpretation, no-waiver, sub-contracting, sustainability clauses, among oth-
ers); rise of new international commercial courts; legaltech, smart contracts, and artificial intelligence;
ethics; implementation of technology in legal practice; enforceability of penalty clauses; Internet sales
and agency contracts; long-term contracts and goodwill compensation; data protection and the General
Data Protection Regulation (GDPR); alliance, collaboration, and cooperation agreements; noncompete
and nonsolicitation clauses; e-mail disclaimers; and separation and release agreements. The book
acts as a single-volume reference in the negotiating and drafting of international contracts and offers
expert insights regarding the reasonableness of many contract clauses and the likelihood of their
enforcement in a foreign jurisdiction. An adroit combination of contract theory and contract practice, the
book continues to provide guidance to law practitioners and students alike. “International Contracting is
an excellent single volume reference that highlights the different issues relating to a variety of contracts.
| recommend it to drafting attorneys writing domestic as well as transborder contracts.” — Christopher
E. Howard (complex commercial transactions and development projects), Managing Partner, Pierce
Atwood LLP, Portland, Maine “The latest edition of Professor DiMatteo's International Contracting
constitutes a broad yet detailed coverage of international contract law and laws, as well as international
practice. It drills down into the level of detail that supplies invaluable practical guidance of the sort

not to be found in other publications.” — Professor Michael G. Bridge, London School of Economics
“International Contracting is an ideal source for practitioners whether of the civil or common law. It
also provides a concise review of international contracting issues and practices for the scholar and
student interested in this area of law. | highly recommend it as a general resource on the topic.” —
Michel Cannarsa, Dean & Professor, Lyon Catholic University

An International Restatement of Contract Law

The Unidroit Principles of International Contracts, first published in 1994, have met with extraordinary
success in the legal and business community worldwide. Prepared by a group of eminent experts
from all major legal systems of the world, they provide a comprehensive set of rules for international
commercial contracts. Available in more than 20 language versions, they are increasingly being used
by national legislatures as a source of inspiration in law reform projects, by lawyers as guidelines in
contract negotiations and by arbitrators as a legal basis for the settlement of disputes. In 2004 a new
edition of the Unidroit Principles was approved, containing five new chapters and adaptations to take
into account electronic contracting. This new edition of An International Restatement of Contract Law is
the first comprehensive introduction to the Unidroit Principles 2004. In addition, it provides an extensive
survey and analysis of the actual use of the Unidroit Principles in practice with special emphasis on
the different ways in which they have been interpreted and applied by the courts and arbitral tribunals
in the hundred or so cases reported worldwide. The book also contains the full text of the Preamble
and the 180 articles of the Unidroit Principles 2004 in Chinese, English, French, German, ltalian and
Russian as well as the 1994 edition in Spanish. Published under the Transnational Publishers imprint.

Quo vadis Commercial Contract?

This proceedings volume combines chapters derived from papers presented at the 4th and 5th Annual
Conferences on the Future of the Commercial Contract in Scholarship and Law Reform. This ongoing
research project brings together scholars from all over the world at an annual international conference
in London. The book focusses on technology in commercial contract law as well as on sustainability in
commercial contracts. The latter theme was inspired by the United Nations' climate conference that
was to take place in Glasgow in the United Kingdom that same year. The book combines topical
current issues in commercial contract law and practice organized in three parts. The first part contains
contributions to the area of law and technology. The second part of the book expands on aspects of
sustainability understood as environmental reasonableness in the context of commercial contracts. The
third part includes several chapters on the topics of supervening events and contractual ethics. This
book is therefore part of a coherent line of contributions to the furthering of modern contract theory.
The choice of topics is closely following current issues of legal policy and contract practice.

The Unidroit Principles of International Commercial Contracts

This book offers in-depth analysis of the foundations of, and justifications for, application of the Unidroit
Principles of International Commercial Contracts as the governing law to be recognized by arbitral
tribunals and domestic courts.



Interpretation and Gap Filling in International Commercial Contracts

With the growth of cross-border business, the rather important but complex and controversial topic of
interpretation and gap filling in international commercial contracts receives more and more attention.
International legal instruments such as CISG, UNIDROIT Principles, PECL and DCFR provide rules in
order to interpret international commercial contracts in a uniform way. However, while these instruments
may bring together already existing national concepts, they must of course be understood beyond
the domestic concepts and approaches as such. This book is an autonomous comparison across the
above-mentioned international legal instruments, with a focus on the rules on interpretation and gap
filling that provides the necessary theoretical background and case law to understand the rules in
practice. Interpretation and Gap Filling in International Commercial Contracts examines the uniform
and harmonised set of rules in their own right; without comparison to national laws, but in their own
unigue setting of international commercial contracts. It is a practical user guide for both scholars and
practitioners. Dr Ayse Nihan Karadayi is a postdoctoral researcher on international contract law at the
University of Antwerp, Belgium.

Does International Trade Need a Doctrine of Transnational Law?

This paper looks at the current status and role of specific commercial contract law both national and
international in view of recent European contract law reform. It reviews the value and necessity of

a special and separate contract law for merchants in a global market and discusses critically the
terminology, doctrine and objectives which this law is based upon. For a long time the choice of
transnational law rules which are often non-state law has been marginalised and made impossible in
state court proceedings. The new Common European Sales Law circumvents this problem by proposing
to be used as national law. International practice in commercial dispute settlement may therefore still
remain at the forefront of promoting and modelling the use of transnational contract law.

Research Handbook on International Commercial Contracts

This comprehensive Research Handbook examines the continuum between private ordering and state
regulation in the lex mercatoria, highlighting constancy and change in this dynamic and evolving system
in order to offer an in-depth discussion of international commercial contract law. International scholars
from a range of jurisdictions and legal cultures across Africa, North America and Europe, dissect

a plethora of contract types, including sale, insurance, shipping, credit, negotiable instruments and
agency against the backdrop of key legal regimes commonly chosen in international agreements.

Drafting and Negotiating International Commercial Contracts

Drafting an international contract can be a risky business. Yet with the increasing globalization of
markets, these cross-border contracts are becoming a common practice for most traders, as well as for
the lawyers assisting them. At the same time, international contracts remain a difficult and mysterious
subject for business people as well as their lawyers. In his new book, Drafting and Negotiating
International Commercial Contracts, Professor Fabio Bortolotti, a world-renowned expert on contract
law, clarifies the issues surrounding these contracts and provides solutions to the thorny problems
they raise: choice of the applicable law choice of jurisdiction international arbitration the use of more
international drafting techniques hardship, force majeure and liquidated damages As an added feature,
this volume provides insights into the basic requirements of a well-drafted contract and analyzes in
depth the negotiating process. It concludes with incisive commentary on the model contracts developed
by the International Chamber of Commerce. Lawyers and other legal professionals will find in these
pages the tools they need to ensure their contracts meet the requirements of a globalized world.

Transnational Commercial Law

Transnational Commercial Law is a textbook that deals predominantly with substantive legal contract
rules that apply across borders and are designed to govern cross-border business transactions. This
is an emerging field of research, teaching and practical interest in international trade and commercial
law, requiring reference to multiple areas of law, including both private and public international law,
the law of specific commercial transactions and arbitration. For the first time Transnational Commercial
Law combines all these relevant issues in one book, and provides a basis for further study as well

as detailed, cutting edge academic analyses. It provides a compact yet accessible guide to the

most important cornerstones of this evolving legal discipline. Transnational Commercial Law is aimed



primarily for use on LLM courses and master's programmes in commercial law. Students are presented
with the actual contractual rules in the wider context of the general legal framework, and situates it
within the theoretical debate, providing a truly international perspective on transnational commercial
law in a globalised world.

The Future of the Commercial Contract in Scholarship and Law Reform

This book explores commercial contract law in scholarship and legal practice, suggests new research
agendas and provides a forum for debate of typical issues that might benefit from further attention

by scholarship and legislatures. The authors from over ten different jurisdictions take an international
and comparative approach. Not confined to EU law it re-opens the debate internationally and seeks
to reclaim the wider meaning of European law as rooted in geography and cultural legal heritage.
There is a need to focus on commercial contracts in more detail in research and legislation. The
transactional approach, the role of recent law reform, including the new French Civil Code, cross-border
dealings, substantive contract law in public international law and ICSID arbitration as well as current
contractual practices like OEM, CSR, contractual co-operation, sustainability and intra-corporate
arbitration contribute to a wider regulatory outlook for commercial transactions.

Negotiating and Structuring International Commercial Transactions

This book covers the wide range of issues that may arise when negotiating and managing international
business relationships, processes that present problems and obstacles that executives do not ordinarily
encounter in purely domestic dealings.

Use of the UNIDROIT Principles to Interpret and Supplement Domestic Contract Law

This book discusses how UNIDROIT principles are viewed and interpreted in different countries,
presenting various perspectives and practical lessons learned. It also offers a detailed analysis of the
use of the UNIDROIT principles to interpret and supplement domestic contract law. Written by experts
in the field, it provides insights into how the principles are being used and applied in their respective
countries. The findings are also summarized in a General Report that was presented at the 20th IACL
General Congress in Fukuoka, Japan.

The Practice of Translational Law

It has been clear for some time that commercial law has been undergoing a "transnationalization'
process, with various sets of rules (often referred to collectively as Lex mercatoria or the New Law
Merchant) supplanting national and local laws governing the mechanisms by which cross-border agree-
ments are entered into and disputes settled. _In order to clarify the nature and extent of this process,
a scientific survey, sponsored by the Volkswagen Foundation and using empirical methodology, was
designed by a Research Team from the Center for Transnational Law (CENTRAL) of Miinster University,
Germany. A questionnaire was sent out to more than 2,700 practitioners from major companies and
international law firms in 78 countries asking for the addressees' experience with transnational law

in international contract negotiations, contract drafting, and international commercial arbitration. The
results of this enquiry, along with analysis and commentary from several well-known authorities in
the fields of international commercial arbitration and private international law, were presented at a
conference in Munster in May, 2000. This book is a record of that conference. This book provides, for
the first time, a comprehensive and realistic evaluation of how transnational commercial law is used in
international legal practice today. The contributions of the speakers--including Yves Derains on the ICC
Arbitration Rules and Michael Joachim Bonell on the UNIDROIT Principles, as well as commentary by
Emmanuel Gaillard, Friedrich K. Juenger, Norbert Horn, and Klaus Peter Berger--add an insightful and
lively dimension to the empirical data presented in the annexes. _Commercial law practitioners and
business people all over the world will appreciate the new level of discussion initiated by this important
book.

Unidroit's Rules in Practice:Standard International Contracts and Applicable Rules

In the law of contracts, the term “internationalization' has come to mean the removal of transactions
from any nation's legal standards, system of dispute resolution, or commercial practices. The trend

has picked up speed in recent years, to the point where many business people want their contracts
‘internationalized’ as a matter of course. This convenient volume contains the heart of the matter.



It focuses on the essential elements that make a contract “international’ in the new sense, and the
interrelationships between those elements, rather than on the constantly changing mass of attendant
detail. To clarify such an understanding of “internationalization,' the author describes and analyzes
various aspects of international contract law regimes, including: The United Nations Convention on
Contracts for the International Sale of Goods (CISG); The UNIDROIT Principles; CISG and UNIDROIT
Jurisprudence; The lex mercatoria and other international, regional, and national contract law principles.
A final chapter deals exclusively with practical applications--when to and when not to “internationalize' a
contract, how to plan for effectiveness and the best advantage, and selecting appropriate and consistent
devices for “internationalization.’

Negotiating Techniques in International Commercial Contracts

Drafting and Negotiating Commercial Contracts, Fourth Edition is the 'one-stop-shop' for practical
contractual matters, making it essential reading for anyone involved in negotiating and drafting com-
mercial contracts. Many works published on the topic of negotiating have dealt with techniques of
and preparation for negotiation from a psychological standpoint, but this book contends that in the
commercial world, hard commercial considerations rather than psychological warfare matter most in
successfully negotiating commercial contracts. The text highlights the most important special features
of selected contracts, namely payment contracts and petroleum contracts in addition to ordinary export
contracts, syndicated loan agreements, international engineering and construction contracts, and
issues relating to project finance and risk. One of the basic themes of this work is to remind negotiators
of the changing attitudes towards the negotiation of international commercial contracts, including more
awareness of bargaining powers of both parties. The Fourth Edition has been fully updated to take
account of important court decisions regarding the interpretation of contracts and changes in consumer
legislation. This includes commercial lawyers, contract managers, in-house lawyers, lawyers in private
practice, LPC course tutors and law and business students.

International Commercial Contracts

Drawing together all of the legal issues associated with drafting, negotiating and litigating or arbitrating
commercial agreements, International Commercial Contracts: Law and Practice provides a compre-
hensive reference work of all these disparate areas. The first part of the book sets out and analyses
the substantive law that parties can choose to apply to contracts, as well as that which must be applied
due to non-negotiable international law. This part includes coverage of contract, trade, insurance and
financing law relevant to commercial contracts. There is also analysis and explanation of key specialist
areas, including intellectual property, tax and competition law. The book includes a key section on
dispute resolution setting out the various mechanisms available to contracting parties, addressing
litigation, mediation, arbitration, and class actions. The final parts cover negotiation, drafting and ethical
issues associated with contracts.

Drafting International Contracts

Drafting International Contracts is an essential resource for anyone working in international business.
It features the latest trends, fostering an understanding of how international contracts are drafted in
practice.

International Commercial Contracts

Any practising lawyer and student working with international commercial contracts faces standardised
contracts and international arbitration as mechanisms for dispute settlement. Transnational rules may
be applicable, but national law is still important. Based on extensive practical experience, this book
analyses international contract practice and its interaction with the various applicable sources: which
role is played by the contractual regulation, which by national law, which by transnational sources, what
is the interaction among these factors, and how does this all apply to contracts that refer disputes to
international arbitration?

International Commercial Law, Source Materials

In this source materials edition many important texts have been collected regarding international
commercial law. The selection of texts consists of an extensive set of international treaties, uniform
rules, regulations, model laws and codes. The selection is primarily aimed at students of international



commercial law, international arbitration, comparative (or European) contract and sales law, interna-
tional banking and intellectual property law. As these fields of the law are heavily influenced by legal
practice, the collection also forms an indispensable desk reference guide for those business lawyers
who practise international commercial law. Topics included are: Arbitration and Mediation Contract
Law Electronic Commerce Financial Law Intellectual Property Contractual Arrangements on Transport
Trusts Insolvency Taxation Corporate Governance Transparency Bribery Codes of Conduct

The Multiple Uses of the Unidroit Principles of International Commercial Contracts: Theory and
Practice

In this enriched new edition of a proven, indispensable practical guide to the drafting and negotiating of
agency, distribution, and franchising agreements, the contributors have all updated their country reports
with recent cases and commentary and an abundance of new sample clauses and other practical
features. In addition, four major jurisdictions — Brazil, England, Japan, and the United States — have
been added, bringing the total number of country reports to nineteen. The first edition is well known
among commercial law practitioners as the preeminent hands-on guide to drafting effective distribution
agreements tailored specifically to countries in which foreign direct investment is a major component
of the economy. Local experts provide detailed information on specific applicable law, major current
case law, drafting guidance with specific clauses, and official English versions of relevant primary
material. Case law summaries clearly expose the issues from which disputes arise, — and the financial
consequences of those disputes — and the practical discussion includes sample clauses designed to
anticipate those issues and avoid the pitfalls to which they often lead. The enormous day-to-day useful-
ness of this book will be self-evident to corporate counsel and other lawyers negotiating international
commercial distribution agreements. Legal scholars as well will welcome the book’s comparative study
of applicable law on commercial contracts in a wide variety of national jurisdictions.

International Commercial Agency and Distribution Agreements

This book provides continental lawyers with a clear and accessible introduction To The basic principles
of English commercial contract law, and their English counterparts with what may well be their first
insight into equivalent Continental rules. Highlighted features of this publication include: Clear but
critical explanations of the general principles of the law, illustrated by modern precedents. More than
100 new cases have been added since the 1992 Second Edition. Use of typical commercial contract
clauses, illustrating the practical significance of the rules in question and introducing students To The
language of contracts. Emphasis on commercial practice And The fundamental issues of offer and
acceptance, consideration, terms, exclusions clauses, risk,. mistake, misrepresentation, frustration,
and remedies for breach. Interesting and instructive comparisons with Commonwealth and American
developments in case law and statute, combined with appropriate references To The Vienna Convention
on Contracts For The International Sale of Goods. Appendices contain the full text of the Convention,
together with the important, new Unfair Terms in Consumer Contracts Regulations. Commentaries on
comparable aspects of Danish, Dutch, French, German, Italian, Spanish and (new to this edition),
Swedish law written by practitioners and academics of the countries in question.

Contract Law and Practice:The English System and Continental Comparisons

Although the 1980 United Nations Convention on Contracts for the International Sale of Goods (CISG)
is one of the most successful international conventions to date, it remains the case that those involved
in the international sale of goods must refer to a multitude of laws. Indeed the CISG itself does not cover
all issues relating to international sales contracts, so it must necessarily be supplemented by domestic
law. Global Sales and Contract Law provides a truly comparative analysis of domestic laws in over
sixty countries so as to deliver a global view of domestic and international sales law. The book reports
on the real practice of sales law, taking into account present day problems. Complex questions on the
obligations under a sales contract, the ways in which these are established, as well as the remedies
following the breach of obligations, are all discussed. By addressing regional uniform projects, like
OHADA, and comparing differences in domestic legal approach where the CISG would not apply, the
work goes beyond existing commentaries which tend to focus only on the CISG. The analysis has been
based on an unprecedented survey drawn from the world's top fifty companies as well as international
traders, lawyers advising international traders, arbitral institutions, arbitrators, and law schools. This
work encompasses all aspects of a sale of goods transaction and takes a wide view of sale by including
general contract law. The book gives practitioners invaluable insight into judicial trends and possible



solutions in different legal systems, whether preparing for litigation or drafting an international contract.
Global Sales and Contract Law is the most comprehensive and thorough compilation of legal analysis
in the field of the sale of goods and is a reliable source for any practitioner dealing in international
commerce.

Global Sales and Contract Law

In force in 70 countries around the world and covering more than two thirds of world trade, the 1980
United Nations Convention on Contracts for the International Sale of Goods (CISG) is considered to be
the most successful convention promoting international trade. According to many commentators, this
success is due, among others, to the fact that the Convention does not directly impact on the domestic
law of the various legal systems, as it applies only to international - as opposed to purely domestic -
contracts. The Convention, in other words, does not impose changes in the domestic law, which makes
it easier for States to adopt the Convention. This does not mean, however, that the Convention does
not have any impact on the domestic law at all. This book analyzes - through 24 country reports as
well as a general report submitted to the 1st Intermediate Congress of the International Academy of
Comparative Law held in November 2008 in Mexico City - to what extent the Convention de facto
influences domestic legal systems. In particular, the book examines the Convention's impact on the
practice of law, the style of court decisions as well as the domestic legislation in the area of contract
law.

The CISG and its Impact on National Legal Systems

The ICC has enunciated several rules, practices, standard contracts, & clauses for the facilitation of
international trade. Although guidance exists for commercial practice in many different sectors--such
as sale of goods, agency, insurance, documentary credits, guarantees, & transport--merchants &
legal practitioners face a difficult task in trying to understand the interrelation of the various rules &
practices within the vast area of international trade. International Commercial Transactions fills this
gap in understanding by presenting a concise look at the most relevant rules & practices applicable to
transnational trade transactions. The bases for its analysis include generally accepted principles, as laid
down in international conventions, & rules & practices elaborated under the auspices of governmental
& non-governmental bodies, such as UNIDROIT, UNCTAD, UNCITRAL & ICC, CMI, FIATA & BIMCO.
The appendix provides the most commonly used rules, conditions, & documents. This book contributes
to a complete understanding of rules of law & their rationales, general principles, standard contracts,
& commercial practice as they interact in the context of international trade law. Its extensive scope,
coupled with a concise, lucid style makes International Commercial Transactions an essential tool for
obtaining first-hand knowledge & the foundation needed for further study or practice of international
trade law.

International Contracts for Sale of Information Services

The Draft Common Frame of Reference (DCFR) is just published. Now the creation of the final Common
Frame of Reference (CFR) is one of the most important issues in the field of European Private Law.
The volume discusses the key question as to what extent the CFR can and should reflect existing EC
Contract Law, and to what extent the DCFR has already incorporated the acquis communautaire. The
contributions to this volume try to provide answers to this question by analyzing different controversial
areas such as the conclusion and content of the contract (pre-contractual duties, non-discrimination or
withdrawal), non-performance, remedies, damages and the relation to International Private Law.

International Commercial Transactions

The decision to write this book was taken in consideration of an unmet need of non-law students
enrolled in undergraduate and postgraduate courses addressing international contracts. In non-law
faculties today there are more and more taught-in-English classes that deal with issues in connection
with international contracts, and students may face serious difficulties in preparing for exams, mainly
because of a lack of suitable handbooks in English taking into account their non-legal background. We
have tried to attend to this unmet need by providing those students with a useful tool summarising basic
principles applicable to international contracts. In doing so, we have thought it appropriate to try to strike
the right balance between general notions (a theoretical approach), on the one hand, and contract
templates and sample contractual clauses (business-case approach), on the other, in order to give
them a view of how international contract law may affect international business practice. Throughout



the process, we have relied on principles and notions resulting from international instruments (such
as the Principles on Choice of Law in International Commercial Contracts recently promulgated by the
Hague Conference on Private International Law) and on contract templates drafted in private practice
or made available to the public by international chambers of commerce or trade centres, which we
acknowledge as our sources. Although this book is the result of a shared effort and the outcome of a
joint project, chapters 1, 2, 5, 7, 8, 9 and 10 were authored by Vincenzo Salvatore, whilst chapters 3, 4,
6 and 11 were written by Renzo Cavalieri. Each author remains individually responsible for any errors
and inaccuracies contained in his respective chapters. We would like to thank Stefania Carrer, Alexia
Ruvoletto and Wu Mengzhen for their assistance.

Common Frame of Reference and Existing EC Contract Law

The survey compares the rules on contractual non-performance and remedies under the UNIDROIT
Principles of International Commercial Contracts, the Principles of European Contract Law, and Indian
statutory contract law (including the Indian Contract Act, 1872). Given that most Indian statutes were
derived from English law and may therefore be viewed as «codified common law», this comparison
may contribute to the question of whether, especially in view of contract law harmonisation in the EU,
the civil-law and common-law traditions could be merged in a common code. Moreover, it may help
identify legal differences that are relevant to doing business between India and Europe. The general
conclusion of the survey is that the Principles and Indian statutory contract law share a close proximity
especially because many of their provisions on non-performance and remedies appear to be derived
from the same concepts and also provide for very similar consequences.

An Introduction to International Contract Law

Precise planning, drafting and vigorous negotiation lie at the heart of every international commercial
agreement. But as the international business community moves toward the third decade of the twen-
ty-first century, a large amount of the detail of these agreements has migrated to the Internet and has
become part of electronic commerce. This incomparable one-volume work, now in its seventh edition,
begins by discussing and analyzing all the basic components of international contracts regardless of
whether the contracting parties are interacting face-to-face or dealing electronically at some distance
from each other. The work stands alone among contract drafting guides and has proven its enduring
worth. Using an established and highly practical format, the book offers precise information and analysis
of a wide variety of issues and forms of agreement, as well as the various forms of international
commercial dispute resolution. The seventh edition includes new and updated material on a large
number of issues and concepts, such as: new developments and technical progress in electronic
commerce; the use of concepts of standardization, i.e., the work of the International Organization

for Standardization as a contract drafting tool; new developments in artificial intelligence in contract
drafting; the use of cryptocurrencies as a payment device; expedited arbitration, early neutral evaluation
and digital procedures for dispute resolution; online dispute resolution, including the phenomenon of the
“robot arbitrator”; and foreign direct investment, investment law and investor-state dispute resolution.
Each chapter provides numerous references to additional sources, including websites, journal articles,
and texts. Materials from and citations to appropriate literature and languages other than English are
included. Recognizing that business executives entering into an international commercial transaction
are mainly interested in drafting and negotiating an agreement that satisfies all of the parties and
that will be performed as promised, this superb guide will measurably assist any lawyer or business
executive in planning and implementing contracts and resolving disputes even when that person is not
interested in a full-blown understanding of the entire landscape of international contracts. Business
executives who are not lawyers will find that this book gives them the understanding and perspective
necessary to work effectively with legal experts.

Non-performance and Remedies Under International Contract Law Principles and Indian Contract
Law

With the aim of creating an autonomous regime for the interpretation and application of the contract,
boilerplate clauses are often inserted into international commercial contracts without negotiations or
regard for their legal effects. The assumption that a sufficiently detailed and clear language will ensure
that the legal effects of the contract will only be based on the contract, as opposed to the applicable
law, was originally encouraged by English courts, and today most international contracts have these
clauses, irrespective of the governing law. This collection of essays demonstrates that this assumption



is not fully applicable under systems of civil law, because these systems are based on principles, such
as good faith and loyalty, which contradict this approach.

International Trade

Letter of Intent in International Contracting provides readers with a unique point of reference on the
legal effects of a letter of intent-the document frequently used in international transactions. Firstly, the
book takes a fresh look at trade usages in negotiations of international contracts. It integrates the view
of negotiations as strategies and tactics (well-known in business, but largely disregarded by the law)
with the legal analysis. Secondly, it discusses in turn those provisions frequently used in a letter of intent
and comments on them based on thorough comparative research of four jurisdictions: the Netherlands,
France, England and Wales, and the United States. The discussion of French law is based on the
recent reform of the French law of obligations which significantly modified the French Civil Code in
2016. At the international level, the study addresses the 1980 Vienna Convention on the International
Sale of Goods and international soft law: UNIDROIT Principles of International Commercial Contracts
2010, Principles of European Contract Law, and the Draft Common Frame of Reference. This book

is a result of doctoral research conducted at the Erasmus University Rotterdam. It will be relevant

to legal practitioners working in the field of international contracts, as well as to scholars and policy
makers concerned with harmonization of law based on non-binding principles and business practices.
Dissertation. (Series: lus Commune Europaeum, Vol. 156) Subject: International Law, Contract Law]

International Commercial Agreements

Through further technological development and increased globalization, conducting busines abroad
has become easier, especially for Small and Medium Enterprises (SME). However, the legal issues
associated with international commerce have not lessened in complexity, including the role of non-state
rules. The book provides a comprehensive analysis of non-state rules in international commercial
contracts. Non-state rules have legal authority in the national and international sphere, but the key
guestion is how this legal authority can be understood and established. To answer this question this
book examines first what non-state rules are and how their legal authority can be measured, it then
analyses how non-state rules are applied in different scenarios, including as the applicable law, as

a source of law, or to interpret either the law or the contract. Throughout this analysis three other
important questions are also answered: when can non-state rules be applied? when are they applied?
and how are they applied? The book concludes with a framework and classification that leads to a
deeper understanding of the legal authority of non-state rules. Providing a transnational perspective
on this important topic, this book will appeal to anyone researching international commercial law. It will
also be a valuable resource for arbitrators and anyone working in international commercial litigation.

Boilerplate Clauses, International Commercial Contracts and the Applicable Law

This book deals with international sales of goods and covers contracts governed by English law and
contracts governed by the United Nations Convention on the International Sale of Goods. It deals with
contract issues as well as with property matters and most notably addresses those issuesarising out
of the use of documents of title, such as marine bills of lading. In addition to the rights and duties of
seller and buyer, there is substantial material on bankers' documentary letters of credit. The book not
only includes commentary on decided cases, but also with standard formcontracts which represent
evolving trade practice. It aims to be an authoritative work and to offer a thorough and detailed analysis
of extensive case law. The text also aims to give the reader a contextual understanding of the trading
world in which international sales occur. New to this edition iscommentary on the Contracts (Rights
of Third Parties) Act 1999 as well as discussions on conflict of laws, the construction of commercial
contracts and electronic documentation. The documentary letters of credit and the UN Convention on
the International Sale of Goods are given extensive treatmentin this edition.

Letter of Intent in International Contracting

Serving the needs of both students and experts, this book evaluates the CISG through economic theory
and legal doctrine.

Non-State Rules in International Commercial Law

The International Sale of Goods
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